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How to Determine the Net Operating 
Income (NOI) of an Apartment 
Complex by Anthony Chara 

There are 3 figures that go hand-in-hand when trying to determine a 
commercial/apartment property's value. They are; Net Operating Income (NOI), 
Cap Rate (CR) and Asking Price or Purchase Price (PP). If you know 2 of the 
figures you can always figure out the third.  

I will be talking about the NOI of a property. More specifically, how NOI is 
calculated as it relates to an apartment building.  

We are going to start with a simplified version of how to arrive at the NOI of 
a property and then expand each category. Basically, the formula is: Income -
Expenses (other than debt service) = Net Operating Income.  

INCOME:  

First thing, I determine the income generated by the property. I start with the 
Gross Potential Rental Income (GPI) or Scheduled Gross Rental Income (SGI). 
Both terms are used interchangeably within the industry. The GPI assumes that 
all apartments (100%) are rented at full market value even if some are actually 
vacant or discounted.  

For our example, I will use a 30 unit apartment building that has all 2 bedroom, 
1 bathroom units with market rents of $600 per month each. Therefore, the GPI of 
this complex as an annual figure will be: 30 units x $600/month = $18,000/month x 
12 months = $216,000 per year of Gross Potential Income.  

The second step in the equation is to determine the vacancy of the property, 
both physical and economic. If you have a 30 unit complex and 3 units are vacant, 
the vacancy is 10% (3/30 = .1 or 10%). I will not be calculating economic vacancy 
in this calculation due to some of its complexities. However, economic vacancy can 
include a few factors such as a tenant leaving in the middle of the month (or night), 
a non-paying tenant or ‘incentives/concessions’ given to a tenant to induce them to 
move in such as ‘Free Rent’ or reduced rent for a certain period of time.  

For this example, I’ll use the 10% vacancy factor. Therefore, if we assume 
that 3 units will be vacant every month for the entire year, we would reduce our 
Income by $21,600. ($216,000 GPI x 10%) Keep in mind that even if you do 
have 3 units vacant the entire year to achieve this 10% annual rate, it may not 
actually be the same exact 3 units that are vacant. The vacant units will typically 
rotate throughout the year as tenants come and go. 

The next factor we want to look at is ‘Other Income”. The most common form of 
Other Income is from on-site laundry facilities. Other types of Other Income can 
include vending machines or even cell phone towers. We add this income into our 
calculations to arrive at a value called ‘Effective Gross Income’ (EGI).  

Let’s assume that our annual Other Income in this example is $3,120. This is 
how our Annual Property Operating Data (APOD) or Financials will appear if we 
only looked at the Income section.  
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INCOME  
GPI     $216,000  
Vacancy 10%     ($21,600)  
Other Income       $3,120 

Effective Gross Income   $197,520    (GPI – Vacancy + OI = EGI)  

EXPENSES:  

Now, it’s time to focus on the Expenses associated with a complex. I will talk 
about the Debt Service (Mortgage Payments) in another article in greater detail. Debt 
Service is not taken into account when determining the Value of a complex. Some 
buyers may pay all cash, some may ‘exchange’ into this complex from another one 
and only need to finance 50% or so of the purchase price and others may need to 
finance more. Debt Service is not considered an Expense as it relates to NOI. It is, 
however, used by a finance company to determine another very important factor 
called Debt Service Coverage Ratio (DSCR) which I will cover under the Debt 
Service article.  

Expenses can be summarized within 6 major categories which are; Taxes, 
Insurance, Management, Maintenance, Utilities and Repairs. (TIMMUR). Within 
each of these major categories there are subcategories, but I will only be referring to 
the major categories in this article.  

Depending on the age, quality of the complex and when the last rehab was 
completed, the expenses will generally range from about 40%-50% of the EGI. 
For a complex which is considered ‘All Bills Paid’ (see utilities paragraph below) 
the expenses will generally range from 50%-60% of the EGI.  

Taxes are the property taxes associated with the complex. The amount as a 
percentage of Effective Gross Income (EGI) can vary widely depending on the state 
in which the property is located and the value of the property. The seller can provide 
you with the amount of property tax they’ve paid during a calendar year. You may 
also be able to determine the amount through on-line resources such as accessing 
your county Tax Assessors web site. You can even have your Title Company supply 
this information to you once your contract is accepted and you start due-diligence 
prior to closing. 

One thing you need to be careful about is if and when a reassessment from the 
sale will occur and how it will affect the property tax for this property. I would highly 
recommend that when you get to your due-diligence phase prior to closing, you get 
an estimate of what the taxes will be based on the new purchase price of the 
complex and use that figure in your calculations.  

It’s not uncommon to have a complex that was purchased quite a few years 
earlier being taxed at a greatly reduced rate. When you purchase the complex, many 
states will reassess the property and start charging you based on the new value and 
you could find yourself in sticker shock. Always get an up to date estimate prior to 
closing from the tax assessor’s office if possible.  

Insurance is pretty obvious also. This amount will vary too, depending on the 
insurer, the state the property is located in, your experience with this type of 
property, how many other units your insurer is already covering for you and the type 
of coverage you need. Make sure you get a good policy from a reputable company. 
Many times your best source is to stick with the company that is currently insuring 
the complex. They know the building and its history. They know whether or not any 
claims have been filed against the property. Always get 3 estimates anyway, 
including one from the current provider. Providers other than the current insurer still 
have access to a database that will inform them of any current or prior claims 
against the property or policy. 

The nice part about a good policy is that if something does happen to the 
complex, it will pay you the lost rental income while the repairs are being performed, 
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Board Member’s Message 

Looking Back and Looking Forward, ACRE 2018—By Bradley S. Dornish, Esq. 
 

What a great start we have had at Acre in 2018! We had as our first two speakers this year two great, informative, nationally 
recognized experts, whom you heard for free if you attended our meetings.  
 
John Hyre, a C.P.A. and attorney who concentrates his efforts advising real estate investors nationally came to Acre in 
January. He gave us a high end, deep analysis of the late 2017 federal tax reforms and what they mean for real estate 
investors, just days after the law went into effect. He followed with an in depth Saturday seminar on his programs. 
 
Carl Fischer followed at our February meeting. Carl is a long time real estate investor and developer, and a principal of 
CAMAPlan, a Pennsylvania based nationally known self-directed IRA custodian. He gave a great presentation on investing 
using your retirement funds, and also followed with a detailed Saturday program.  
 
These two main speakers at our monthly meetings and their Saturday seminars were the strongest start of a year I can recall 
for Acre in a long time. Can we keep up that pace? Can we keep bringing strong, solid presentations making Acre the best 
resource available for real estate investors in Pittsburgh?  
 
Absolutely, we can and we will. This month we have local investor and success story Eric Mockenhaupt sharing his secrets to 
success, and his journey from being a novice investor to buying a 24 unit apartment building. We also have on tap another 
Saturday seminar, with our own Ed Benz on effectively using QuickBooks for your real estate investing business.  
 
In April, right in the beginning of “Fair Housing Month” we have Jay Dworin, executive director of Fair Housing Pittsburgh, 
who will tell us how to stay clear of violating fair housing laws as landlords and sellers.  We are also planning with Carlos 
Torres, Director of the Human Relations Commission of the City of Pittsburgh, a full seminar on Fair Housing for Acre 
landlords, taught by the Human Relations Commission itself.  
 
Our May meeting will feature our long awaited main speaking presentation and Saturday seminar by Anthony Charra, 
Western PA native, national expert and trainer on investing in multi-unit housing. And June will be a brand new  speaker for 
us, Eric Wohlwend, with a great topic for Fathers’ Day or any day, How to Get Your Kids Involved in Real Estate Investing. 
Eric will also be giving a seminar.  
 
So, we are paying lower federal taxes, the economy is picking up steam, and Acre has a solid program schedule to help you 
grow your real estate investing to new levels. Who is looking forward to the rest of 2018?   

CONTACT US 

President Josh Adamek 412-537-8604 joshadamek@gmail.com C,E,F,H,I,J,O,P 

Vice President Sharon Harkins  nhrentals27@gmail.com  C 

Treasurer Steve Powanda 412-298-4531 edbenz96@gmail.com C,F,H,J,K,V 

Secretary Brad Dornish 412-765-2726 bdornish@dornish.net  A,H,O,U,W,X 

Executive Director Ed Benz 412-298-4531 acre.director@gmail.com C,F,H,J,K,V 

Director Nancy Worst 412-331-8595 nancysellshouses@comcast.net C,J,T,V 

Director Leslie Smith 412-477-3594 larrylobster1@hotmail.com C,E,F,H,J,V 

Director Taylor Takacs 412-736-5836 taylor@helpinghandre.com C,E,F,J,O,T 

Director Don Bennett 412-841-4980 therealestatedon@hotmail.com J 

A Tax Sales G Insurance N Time Management T Realtor 

B Owner Financing H Lease Option/Rent-to-Own O Business Ownership U Legal 

C Rentals I Foreclosure/Sheriff Sales P Financing V Property Management 

D Land Contracts J Finding/Selling Properties Q Mortgage Buying W Asset Protection 

E Retail (Rehab) K Accounting R Financial Planning X Business Plan 

F Wholesale L Income Tax Prep S Computer   
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along with helping the displaced tenants find alternative accommodations. Ask the agent for detailed information about the 
policy’s coverage.  

Management is the person or company that will manage your tenants. I know they are called Property Managers, but the 
reality is that 80% of what they do is managing the tenants. I highly recommend you use a third party company to manage your 
tenants and not do it yourself. Why would you want to anyway? If you purchase the property the right way, you would have 
already calculated in the cost of management and the complex should support itself. If it doesn’t, I suggest you find another 
property. If the only way the property will cash flow the way you need it too is for you to manage the property yourself, go find 
another property. There are plenty of them out there. 

Don’t always go with the company that charges the least amount. Check around. Ask for references from other owners, RE 
brokers or even your finance company. Good or bad, the word does spread in a community as to who to use, and more 
importantly, who not to use.  

Management fees are determined by the size of the complex and competition in a given area. On a 30 unit complex you 
could pay in the range of 5%-8% of the monthly rents. Make sure the fee is based on the ‘Collected Rent’ and not the 
‘Scheduled Rent”. This gives the Property Manager an incentive to collect the rent. If they don’t collect it, they don’t get paid.  

Maintenance/Repair: Rather than getting into a long discussion over what the difference is between Maintenance and 
Repairs, I’ll spend this time talking about the difference between R&M and Capital Expenditures, sometimes referred to as 
‘Cap Ex’.  Considering the IRS looks at R&M as pretty much the same, don’t worry about it. If you have a nagging desire to 
learn more, call the IRS or just ask your CPA. My CPA just spreads out the expenses over both the R&M categories unless 
the price of one item/repair is above $1000. If it is, it may be considered a Cap Ex expense and the item/repair may need to 
be depreciated over a number of years. 

Here are some things you’ll find under the R&M category; cleaning the carpet, replacing the carpet, mowing the lawn, 
replacing a broken window, light bulbs, unclogging toilets, fixing a hot water heater or replacing an AC unit, painting a unit, 
clean up of a unit, replacing a faucet or toilet; pretty much anything that you would typically repair or maintain during the life of 
the property on a routine day in and day out basis. 

(Continued from page 3) 

(Continued on page 7) 
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Is Pennsylvania Ready in 2018 

to End (Most) Property Tax For 

Funding Public Schools?  

Part Two: SB 76 in 2018 and Beyond 

By Bradley S. Dornish, Esq. 

If SB 76 is passed in early 2018, the bill would bar all 
school districts in PA from imposing most property taxes beyond the 
current fiscal year. Philadelphia (and probably Pittsburgh and 
Scranton districts) would end most property tax as of December 31, 
2018, while other districts would end property taxes as of the end of 
their respective fiscal years on June 30, 2019. 

Notice the word “most” in both sentences. All districts 
would still collect property tax to pay debt service and pay down 
principal on existing debt of the districts as of December 31, 2018. 

 I live in a school district which recently built a new high 
school, funded by an 11 million dollar bond. The district also has 
about 2.5 million dollars in general bond debt. That means I will still 
pay property taxes to the school district for quite some time, to cover 
debt service and repayment of principal on those bonds. I may end 
up continuing to pay over 20% of the school tax I pay now, if my 
calculations of how much of the school budget is devoted to interest 
on and repayment of the principal of those bonds is correct. Since 
the district’s rating has gone down, the interest it pays on its debt 
may even go up, and my calculation of how much I will still pay in 
school property tax may be low. Of course, the county and 
municipality will still be getting their respective property taxes, and 
the county will remain responsible for reviewing and adjusting my 
assessment to reflect current value of my property and any 
improvements, and so my assessment could go up in the future. That 
would increase my respective school property tax burden as well as 
municipal and county taxes. 

Each school district will also be able to assess and collect 
its own taxes to supplement the additional money it would receive 
from the state. However, the new taxes assessed by school districts 
will not be property taxes. Instead, school districts will assess either 
personal income taxes or earned income and net profits taxes. Either 
tax must be approved by a referendum of voters, so that at least in 
theory provides some protection from a rush to tax. However, my 
district, like many others in PA, has a large number of property 
owning voters who are retirees, and who would not be as 
substantially affected by either a personal income tax or an earned 
income and net profits tax as they are by property taxes. Many other 
voters in the district are lower income wage earners, who would not 
pay a substantial portion of either new tax. And the new law would 
allow a complete exemption from such a tax for those individuals 
earning less than $12,000.00 per year. Thus, I fear my objection to 
such a tax, and that of other higher income voters, would be outvoted 
by those who would pay disproportionately less of either such tax, or 
no tax at all. 

The most significant revenue replacements to local property 
taxes, however, will be expanded state taxes, collected by the 
Department of Revenue and distributed to the school districts. The 
first such tax would be an “Education Tax”. That tax would increase 
Pennsylvania income tax by over 40%, from the current 3.07 % to 
4.34%. I’ve done a rough calculation and realize that if I were not 
the owner of multiple investment properties that increase in income 

(Continued on page 9) 
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Capital Expenditures are where things can get a little tricky. What if you repair a hole in a roof and the cost is over $1000? 
Talk to your CPA. Mine will typically consider that a repair even if it’s slightly over $1000. However, if you replace an entire 
roof or all the roofs in the complex, that becomes a Cap Ex expense and the cost will need to be depreciated over time. Other  
items that would be considered Cap Ex would include replacing a boiler system, painting or residing the entire complex, 
redoing the landscaping, completing a major rehab project in which the individual pieces might all be less than $1000, but 
when added up costs tens or hundreds of thousands of dollars. The nice part is that Cap Ex doesn’t affect the NOI of the 
property. Thusly, the value of your property doesn’t drop due to some large expense like replacing the entire roof or rehabbing 
multiple units or the entire complex.  

Maintenance and Repairs combined will average between 5%-15% of EGI depending on the age of the complex and how 
long it’s been since the last substantial rehab performed. Another factor that will affect where a complex will fall within this 
range is weather. Typically, properties that are in colder winter climates will drift towards the higher range. The warmer the 
climate, the lower it will gravitate. For our example I am estimating 5% for Maintenance and 5% for Repairs for a combined 
total of 10%.  

Utilities will include, at minimum, the gas, electric and water used on the common areas of the property like the hallways, 
leasing office, laundry room and landscaping. Some complexes are considered ‘All Bills Paid’ which means the owner pays for 
most or all of the utilities, even those used directly by the tenants. The downside to this situation, which you ’ve probably 
already figured out, is that you have little or no control over the energy consumption of your tenants. It ’s not uncommon to see 
a tenant’s window open in the dead of winter with the heater running full blast. Most owners will try and do what they can to 
pass this expense onto the tenants. Sometimes that’s not easy.  

You may or may not be able to charge a portion of the utilities back to the tenants. It really depends on what the market wil l 
bear. Fortunately, most new owners are doing what they can to charge the tenants. For our example, we are going to assume 
we are only paying for the common area utilities to include electricity for the hallways, laundry room and outside lighting, plus 
water for the landscaping and laundry room.  

Repairs: See Maintenance above   

After determining your expenses your revised APOD will look something like this:  

Subtracting your total Operating Expenses (OE) from your Effective Gross Income (EGI) leaves you a Net Operating Income 
(NOI) of $108,555. This is a very important figure to know because it will allow you and your finance company to determine the 
value of the complex you’re thinking about purchasing or refinancing. The finance company will take your NOI, and, along with 
the average Cap Rate for similar properties in the area to determine a value range for your property.  

(Continued from page 5) 

INCOME 

GPI $216,000 

Vacancy 10% ($21,600) 
Other Income    $3,120 

EGI $197,520 

EXPENSES   

Taxes $22,105 

Insurance $8,592 

Management $13,826 
Maintenance $9,876 

Utilities $24,690 

Repairs    $9,876 
Total Operating Expenses $88,965 (45.04% of EGI) 

NOI = EGI-Op. Exp. $108,555 (54.96% of EGI) 
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Control Your Servicer Providers or See Your IRA Destroyed 
 

By Attorney John Hyre  | IRAlawyer.com  | (614) 207-2441 
 

I have started to notice a disturbing pattern:  Service providers destroying their clients’ IRA’s.  Nothing speaks like examples, I shall 
provide two that I have seen in the last year.  I have edited the facts for the sake of privacy.  One example involves a title company, one of 
them involves a loan broker. 
 
Lazy Title Company Costs Family Millions.  Dad and his four adult children each owned IRA’s.  Each IRA averaged over $1 million in 
assets.  Dad and the children were very savvy as far as IRA’s go.  They had first class education and paid attention to details.   
 
They looked to enter into an out-of-state property purchase as Tenants in Common with each IRA owning a percentage of the property.  
Each IRA would own a percentage in the property commensurate with its dollar contribution.  Such transactions are common, and if 
properly structured, legitimate.   
 
Enter the title company.  For whatever reason, they said the transaction “couldn’t be done that way”.  Translation:  It did not fit their 
template, and they did not want to take the effort to adjust their model.  At the last minute they told the clients to restructure the transaction 
as a loan from the childrens’ IRA’s to Dad’s IRA.  Such a loan is of course a blatant prohibited transaction.  In spite of being very 
knowledgeable people, the family went along with it.  The change was very last minute, they were busy, likely stressed or distracted by 
other things in life, so they pulled the trigger under pressure from the title company. 
 
A few years later, the IRS audited the IRA’s.  They caught the transaction.  As a result the IRA’s were all distributed and about 50% of the 
balance in each went to the government in the form of taxes.  The case was black & white, there was no point in fighting it in Tax Court.  
Due to a title company’s laziness, a last minute rush, a desire to close the deal, and a moment of inattention by some normally very sharp 
people, millions of dollars were lost. 

(Continued on page 13) 
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tax alone would wipe out any savings I realized from the reduction of school property taxes on my personal residence.  Pull out your own 
PA 40, and add 40% to the total tax you paid last year.  Would that substantially reduce the benefit of saving on your school property tax? 
Based on last year’s Personal Income taxes collected, the 40% increase would add over 4.5 billion tax dollars to state coffers. 

The increase in personal income tax, however, is only part of the state tax increase planned in SB 76 to offset the reduction in 
school property tax. The second state tax increase is an increase of state sales tax from 6% to 7%, a 16 and 2/3% increase in the sales tax. 
On last year’s reported sales tax revenue of 9.8 billion dollars, that percentage would increase revenue by 1.6 billion dollars.   

Going back to the numbers cited above, over 13.5 billion dollars was raised by school property taxes in fiscal 2010/2011. If 6 
billion dollars were to be satisfied by increases in the rates of personal income tax and sales tax, another billion dollars or so were covered 
by continuing school property taxes to cover debt of school districts, and yet another billion dollars were covered by the new personal 
income, or earned income and net profits taxes charged by school districts themselves, education funding would still be over five billion 
dollars a year short.  How would that revenue shortfall be made up? 

SB 76 also includes a dramatic expansion of the coverage of sales tax, the expanding the goods and services to which the tax 
applies. Exact details are subject to more lobbying efforts, like the seemingly successful effort by the organized bar to avoid tax on most 
legal services. It appears that the drafters of the bill believe these extensions of the sales tax to additional types of goods and services will 
raise the additional five billion dollars a year needed to replace most school property tax. I don’t know how they can predict the amount of 
sales tax which will be collected on these items, because the tax may cause people to shift from buying, using or consuming taxable goods, 
to finding non-taxable substitutes. Also, sales tax by its very nature depends on spending. If the economy weakens and consumer spending 
drops, the amount of sales tax collected will likewise drop.  

Even assuming that the new taxes collected will completely replace the property tax eliminated, there remains to be considered the 
mechanism for distribution of tax dollars collected by the state to individual districts. Right now, my school property tax dollars go to my 
local tax collector, and she passes those dollars directly to the school district within which my property is located. Under SB 76, the money 
collected throughout the state from income taxes and sales tax would go to the Department of Revenue, and the formula by which it will be 
distributed is based on last year’s operating costs for each district, exclusive of interest and principal payments each district made on its 
debt. Frugal, well managed districts would be penalized for their past good practices, while spendthrift districts would lock in the benefit of 
more money to subsidize their expenditures. Apparently, wide variations in teacher salaries and benefits would be preserved from district to 
district despite statewide tax dollars being the primary means used to fund education. People who chose to buy property in well run districts 
with low per pupil costs would save on their property tax, but see large increases in the sales and income taxes they pay being used outside 
the districts where they live, work and even spend money on taxable purchases. 

Further, SB 76 does not have a clear mechanism for reapportionment of tax dollars to account for changes in enrollment, changes 
in districts’ mandatory costs like retirement and health care for employees. It appears that districts which face additional cash requirements 
would have to look to local earned income tax to cover their needs, while districts with declining enrollment or other events lowering costs 
might continue to receive funds based on their prior history.  

Finally, current federal tax laws allow taxpayers to elect to deduct either state property tax or state sales tax from federal income 
for tax purposes. To the extent PA shifts funding of schools to sales tax, but keeps funding of municipal and county government by property 
tax, Pennsylvanians who itemize on their Federal tax returns will lose part of their federal deductions either way, resulting in a higher 
federal tax burden.  

Thus, while the ballot measure and William Penn suit make serious consideration of SB 76 more likely in 2018, I believe it still 
requires a lot of work to make the bill a fair and reasonable way to reform PA school funding. (And we haven’t even touched on looming 
school employees’ pension growth).  

 

The author, Bradley S. Dornish is a licensed attorney, title insurance agent and real estate instructor in Pennsylvania.  He can be reached at 
bdornish@dornish.net.   November 2017 

(Continued from page 6) 
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The lesson:  The vendor does not drive the deal.  You do.  Further:  “No deal” beats “a deal that destroys the IRA”.  Stay in control, on top 
of things, and be ready to say to last minute changes – even if it kills a good deal.  Better a dead deal than a dead IRA. 
 
 
Dishonest Loan Broker Creates a Prohibited Transaction.  An IRA owner was set to close on a property.  The deal had been vetted by a tax 
attorney.  It involved a Tenants in Common ownership structure whereby the Taxpayer would use both 1031 proceeds and debt to fund his 
portion of the property.  The debt was non-recourse as to the taxpayer and the IRA.  The IRA’s portion of the property was to be funded 
with its own cash.  The taxpayer could have done the deal on his own, without the IRA, which is important because it showed that the 
taxpayer was not using the IRA for his own personal benefit by getting into a deal he could not have closed without the IRA’s funds. 
 
At the absolute last minute, the loan broker, who assured everyone he could come up with a non-recourse loan, stated that the taxpayer 
would have to guarantee the loan.  This revelation came at the closing table.  “Sign here now or lose the deal, no pressure”.  The taxpayer 
had minutes to decide whether to lose the deal and forfeit a substantial deposit or to close on the property.  The broker clearly wanted the 
sale and was willing to promise things he could not deliver to get the commission. 
 
The taxpayer signed the loan docs and closed the deal. 
 
The problem? 
 
His signing personally for the loan could be viewed as an “extension of credit” from him to the IRA.  He has an argument that since the loan 
was used only to fund his portion of the deal, no prohibited transaction occurred.  The IRS has an argument in that since the loan was 
secured on the entire property, an “extension of credit” occurred.  Had the loan been non-recourse as to all parties and secured only on IRA 
assets – as originally planned – this problem would have been avoided. 
 
A well-researched and conceived deal became a possible prohibited transaction because the loan broker did not do what he was supposed to 
do, and did not admit it until the last possible moment.  The taxpayer was not in control of the deal. 
 
The lesson:  The vendor does not drive the deal.  You do.  Stay on top of all the players.  Push for information and results, stay in control.  
Trust but verify.  Experienced players who have actually closed the type of deal you are engaged in are worth the money.  Training the JV 
team on your IRA will cost you.  Be ready to walk on the deal.  Watch out for that last minute pressure! 
 
John Hyre is an attorney, accountant and real estate investor based out of Columbus, Ohio.  He advises clients nationwide on to avoid tax 
trouble when structuring their self-directed IRA’s, 401(k)’s, HSA’s and CESA’s.  John has also successfully defended SDIRA’s from IRS 
attack in audits and in Tax Court.  He can be reached at johnhyre@realestatetaxlaw.com or at www.iralawyer.com. 

(Continued from page 8) 
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https://www.realtytrac.com/statsandtrends/foreclosuretrends/pa/allegheny-county/pittsburgh  

https://www.realtytrac.com/statsandtrends/foreclosuretrends/pa/allegheny-county/pittsburgh
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March Details Worth Mentioning 
Renewal Memberships.  Please be sure 
to check in with someone at the front 
desk when you arrive for the monthly 
meeting. Members paid to March 31st, 
2018 or earlier are asked to renew their 
membership at this time, $129.00 for an 
individual and $39.00 for an associate IF 
YOU RENEW PRIOR TO YOUR PAID
-TO DATE.  Renew after your due-
date at $139.  Please be prepared to 
renew at the monthly meeting or by 
mail.  If you have e-mail, you should be 
receiving reminders to renew. GUESTS 
may attend their first meeting for free. 
Subsequent meetings attended by 
GUESTS, as well as any previous 
member who has not paid their dues, 
must pay $25 admission.   

Last Minute Changes/Updates.  Call 
the ACRE voice mail number,                  
412-223-7398, the day of a meeting or 
seminar to see if we have any last 
minute change in speakers, time or 
location. You may also call this number 
with questions regarding the newsletter, 
membership, or registrations. The voice 
mailbox will also record any messages 
you need to leave if you can’t reach a 
board member directly. Call to verify a 
work-shop is still being held. We may 
have to cancel if we do not have enough 
pre-registrations. Remember, ALL 
workshops and seminars can be 
registered online at the Calendar of 
Events. Alternatively, you can call our 
toll-free number at 1-888-4 ACRE 40 
as well with any questions or concerns. 

 
Did You Know!? Board 
member, Attorney Bradley 
Dornish has been kind enough to 
give ALL Acre members access 
to his PA Plain Language Lease! 
Simply go to acrepgh.org, log 
in and you will find it under the 
Member Resources section.  
THANKS BRAD!!  
 

Genius Mastermind networking 
hour – held right before the monthly 
ACRE meeting. This month we will 
have Josh Adamek, ACRE’s own 
president, leading the mastermind 
group which will focus on all 
aspects of construction! Tuesday, 
before regular meeting - 5:30—6:30 
P.M.  See Page 31 for more details. 
 
 

ACRE “Quickbooks For The Real 
Estate Investor” with Ed Benz. 
March 10, 2018!  Having trouble 
keeping track of all your Home 
Depot purchases, contractor 
payments, and other expenses? Want 
to learn how to save hundreds, or 
even THOUSANDS off your 
accountant’s bill each year? Then 
you will certainly want to be at this 
master class! See Page 33 for details 
 
Real Estate Questions? If you have 
a real estate question, please feel 
free to e-mail or fax them to Steve 

Powanda and his 
answers will be 
published in the 
monthly 
newsletter.  E-
mail can be sent 
to Steve at 
sp2766@aol.com 
or faxed to 412-
276-6479. 

In the first half of 
2017, ACRE                

Members saved  

$105,411.43  
in rebates from The 
Home Depot. Are 

YOU registered?!?! 

Start 2018 off Right! 

Make sure YOU are 
registered and claiming 
your CA$H REBATES 
so that YOU are part of 

the first half of 2018 
savings! 
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STEALS of DEALS! These properties were presented during monthly meetings 
and posted on our web site by members.  ACRE of Pittsburgh, Inc does not 
guarantee accuracy of data or condition of property.  All negotiations and terms 
are between the seller and buyer.  Visit us on the internet at www.acrepgh.com.  
Please refer to past newsletters as we do not republish previous properties unless 
space is available. 

PROPERTIES FOR SALE – “STEALS of DEALS!” 

Property Address  Area  Zip Price  Description     Contact 
6087 Valencia Rd. Valencia  16059 $42,500  Pine Richland Schools! 4/2, Needs work Taylor, 412-736-5836 
2226 Woodstock Ave Swissvale 15218 $60,000  Duplex, 2/1 & 1/1, Grosses $1K/mo, brick Taylor, 412-736-5836 
2306 Milligan Ave Swissvale 15218 $40,000  SFR, 2/1 Grosses $650/mo, brick  Taylor, 412-736-5836 
310 Millbridge St. Allentown 15210 $6,997  Had fire damage, repairs started  Taylor, 412-736-5836 
7221 Everton St.  Homewood 15206 $14,997  3BR/1.5BA, HW floors, mostly cosmetics Taylor, 412-736-5836 
906 Washington Blvd McKeesport 15133 $19,900  3 BR/ 1 BA, Port Vue South Allegheny Jim, 412-818-8972 
1031 Valonia St  Elliott  15220 $9,900  4 BR/ 1 BA, $25K Repairs   Jim, 412-818-8972 
1101 Wool St  Duquesne 15110 $26,000  3 BR/ 2.5 BA, $20K repairs, $70K ARV 412-660-0619 
826 Washington Ave Braddock 15104 $24,997  2 BR, updated RENTED!   412-422-8550 
Rental Portfolio!  Various -  $130,000 10 units, various loc. package or separate adaminpitt@gmail.com 
828 Grove Ave  New Brighton 15066 $22,000  Vacant 3BR/ 2BA, needs a little work adaminpitt@gmail.com  

ACRE has made the monthly 

newsletter available on-line at our 

web site or by e-mail.  If you do 

not receive the newsletter by email 

and wish to be added to the list, 

please register online, or contact 

Ed Benz at 

acre.director@gmail.com or speak 

with him at the monthly meeting! 



 Page 20 ACRE of Pittsburgh, Inc.  The Real Estate Investor 

WHAT IS PRO-PAC?  and  WHY DO WE NEED CONTRIBUTIONS? 
  

PRO-PAC is the Political Action Committee associated with PROA. 
  
PRO-PAC maintains a separate fund consisting of voluntary personal contributions to be used 
solely for making political campaign contributions to those elected officials who have been espe-
cially helpful in furthering PROA's agenda.  When these friends of PROA ask for our support of 
their own political campaigns, we must be in a position to support them as well. 
  
Campaign financing laws prohibit political campaign contributions to come from PROA member 
dues, or from PROA's general operating funds.  All such contributions must come from voluntary 
private contributions donated specifically for that purpose.  That is why PRO-PAC's funds are kept 
entirely separate from PROA's funds, and must come from individual voluntary contributions. 
  
Please note that under campaign financing laws, contributions made for this purpose are not tax 
deductible. 
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PRO-PAC — WE NEED YOUR CONTRIBUTIONS? 
PRO-PAC is the Political Action Committee associated with PROA. 

  
Send PROPAC Contributions to: 

John Baldwin 
2540 Village Common Dr. 
Erie, PA 16506 

 
1) No corporate checks!  
2) Include the Name and Address of contributor on each check or attached to the check.  
3) Cash contributions can be given to any ACRE board member and we will cut a check to PRO-PAC on your behalf for the 

appropriate amount.  
4) All contributors must be listed as individuals, not businesses, not partnership names, not LLC names!  
 
Suggest $10 per rental units 

 
 
Please note that under campaign financing laws, contributions made for this purpose are not tax 
deductible. 
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ACRE is a proud member of  
Pennsylvania Residential 

Owners Association 
(PROA) 

www.PROAssoc.org 

@ACREpgh 

@ACRE_pg

@acre_of_pgh 

December 

Mark Abbot 

Melvin Novak 

John Kyriacopoulos 

January 

David Clements 

Jonhan Ho 

Sam Yareck 

Mark Zik 

Bozena Patterson 

February 

Helen Zane 

Eric Frisch 

Karl Johnson 

Keith Johnson 

Eli Sofayov 
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APPLICATION FOR MEMBERSHIP Date _________________________ 

Name  _______________________________________________ Home Phone  __________________________ 

Address  _____________________________________________ Work Phone  ___________________________ 

City _______________________ State ________ Zip _____________  Fax Phone __________________________ 

Occupation _____________________________________  E-mail _______________________________________ 

 New Member $139.00          Renewal Member *$129.00/139.00         Spouse/Partner $39.00 
(* If renewed before your Paid-to-Date) 

Vendor Member :       Business Card  $365.00           Level 1  $625.00           Level 2  $875.00 

           Level 3 $1050.00                   Additional Employee $25.00     

Total Amount Enclosed ______________  Check Number _____________ 

Credit Card #____________________________________ Exp. Date ________CID # _________ 

I understand that the information presented in meetings of ACRE of Pittsburgh, Inc. is of a general 
nature and I will not attempt to apply said general information to specific situations without obtaining 
professional advice. 
  

Signature  _________________________________________________ 
In consideration of the acceptance of my membership application, I waive and release any and all 
rights and claims against ACRE, its officers, directors, members, and speakers for any and all damages 
resulting from participation in public activities and/or utilization of information received at any                 
function of ACRE. 

  

Include payment with 
application made payable  

and mail to:  
 ACRE of Pittsburgh, Inc. 

P.O. Box 1927 
Pittsburgh PA 15230-1927 

ACRE is a proud member of  
Pennsylvania Residential Owners 

Association (PROA)
www.PROAssoc.org 

ACRE is a member of National REIA 
(Real Estate Investors Association) 

www.NationalREIA.com 

ACRE has made the 

monthly newsletter 

available on-line at our 

web site or by e-mail.  If 

you do not receive the 

newsletter by email and 

wish to be added to the 

list, please register online, 

or contact Ed Benz at 

acre.director@gmail.com 

or speak with him at the 

monthly meeting! 

VISIT US  
ON THE WEB! 
www.acrepgh.org 

ACRE of Pittsburgh, Inc. does 
not exist to render or give 

legal, tax, economic or 
investment advice and 

disclaims all liability for 
action or inaction taken or not 

taken as a result of 
communication from or to its 

officers, directors and 
members.  If legal advice or 

other expert assistance is 
required, the services of a 

competent professional should 
be sought. 
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DOUBLETREE HOTEL, GREENTREE 
500 Mansfield Ave. Pittsburgh, PA 15205 

 First Tuesday, March 6th, 2018 
  

A.  ANNOUNCEMENTS  

B.  LEGAL UPDATES & PROPERTY MANGEMENT  

Brad Dornish and Steve Powanda 

D.  PROPERTIES FOR SALE  

E.  MAIN SPEAKER 

ERIC MOCKENHAUPT – NO $$$ DOWN DEALS! – HOW TO BUY A 24-UNIT 
APT. COMPLEX FOR ONLY $10K OUT OF POCKET! 

  

Join us as we welcome Eric Mockenhaupt as our main speaker! With a portfolio in excess of 200 
mostly low maintenance rental units Eric is a seasoned pro when it comes to real estate. During this 
teaching segment Eric is going to open the doors to his self-made real estate empire, tell us how he 
got started and show us where he's at today. More specifically, Eric is going to show us how he just 
bought a 24 unit apartment building on 48 acres (leaving plenty of room to expand) with ONLY 
$10,000 cash out of pocket! Yes, you read that correctly . . . 
 
Don’t forget, we will be meeting in the hotel bar around 5:30 for networking!  

MARCH MONTHLY MEETING 
NOTICE   5:30 - 9:30 P.M. 

 

Beginner Q&A       6:30 PM 

Genius Mastermind       5:30 PM 

Upcoming Events 

LOCATION: Greentree Double Tree Hotel 
500 Mansfield Ave. Pittsburgh, PA 15205 

March ACRE “Genius Mastermind” Networking 
w/ Josh Adamek 

  

First Tuesday, March 6th, 2018, 5:30 PM—6:30 PM 

Private room in hotel bar 

March Monthly Meeting – Eric Mockenhaupt: 
CASHFLOW Real Estate for NO Money Down! 

First Tuesday, March 6th, 2018, 6:30 PM—9:30 PM 

Ed Benz Master Class – QuickBooks for the Real 
Estate Investor! 

Saturday March 10th, 2018, 8:00 AM – 4:00 PM 

  

April ACRE “Genius Mastermind” Networking 
w/ Don Bennett 

  

First Tuesday, April 3rd, 2018, 5:30 PM—6:30 PM 

Private room in hotel bar 

April Monthly Meeting – Jay Dworen: New Fair 
Housing Partnership for Landlords! 

First Tuesday, April 3rd, 2018, 6:30 PM—9:30 PM 

April Workshop – Carlos Torres from City of 
PGH’s Commission on Human Relations – Fair 

Housing 101 

Saturday April 7th, 2018, 8:00 AM – 12:00 PM 
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BREAKING NEWS!!! 
ACRE of Pittsburgh Presents:  

The “Genius Mastermind” Networking Hour 
The PREMIER time to connect with fellow RE investors 

 

Each month’s “Genius Mastermind” networking 
held by a different board member!!  

 

When:   Tuesday, before regular meeting - 5:30—6:30 P.M.  
Where:  Private bar right off the hotel bar/restaurant 
    Greentree Double Tree Hotel,  
      500 Mansfield Ave. Pittsburgh, PA 15205 

  

Join us every month at 5:30 PM, right before the monthly 
meeting for a lively hour of networking! Each month will be 
led by a different board member or distinguished real estate 
expert, and will have a slightly different theme, but ultimately 
will focus on the questions and topics that YOU choose! 
  

This month we will have ACRE’s own president, Josh 
Adamek leading the mastermind group, which will be centered 
on all aspects of construction! This is your chance to get all 
your questions answered on anything construction related! 
Make sure to take advantage of this event with all your fellow 
investors – 5:30PM at the bar! 
  

Remember—Your network is your net worth! 
  

Get involved in your investment organization! 
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QuickBooks For The Real 

Estate Investor! 

Taught by ACRE’s own treasurer: 

Want to learn how to reduce your 

accountant’s bill by HUNDREDS of dollars? 

Looking to simplify your accounting? 

ACRE proudly brings you another Master 

Class—QuickBooks for The Real Estate 

Investor! Join us as Ed Benz, the Treasurer of 

ACRE, walks you through the basics, helps 

you master the advanced concepts, and 

delves deep into the hidden tools and secrets 

of Intuit’s QuickBooks. 

MASTERCLASS 
INFORMATION 

Location:  

DoubleTree Hotel 

500 Mansfield Ave 

Greentree, PA 15205 

Date: Saturday, March 10, 

2018 from 8 AM—4 PM 

Price: $199 for Members, 

$299 Non-Members 

Double entry book keeping! 

For rental properties AND for 

flipping and wholesaling! 

Real world, real estate specific 

examples! 

For new & existing QB users! 
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SUPPORT OUR VENDORS! 

 

Consider the following; 
Who do you know who is exactly the 

vendor member we need?  What? You 

don’t know anyone????  Well seriously, 

the Vendor Committee is starting a 

Membership campaign and we need 

your help.  Think about those products 

and services that you wish you could 

find from an ACRE member.  Maybe 

you just wish there was a tad more 

selection.  Let us know or better yet 

invite them to check us out!  You ask, 

“What’s in it for me?”  Well besides the 

obvious benefit of a greater variety of 

ACRE deals from the vendors and the 

fabulous support that they provide 

every month – think coffee/tea and door 

prize to name a few, we are offering a 

special incentive called “ACRE 

BUCKS”.  You will receive 20 ACRE 

BUCKS for each new vendor you invite 

who joins.  In a moment of inexplicable 

generosity, the Board has even 

extended this deal to all new regular 

members too!  For each new regular 

member that you invite, you will receive 

10 ACRE BUCKS when they join 

ACRE.  You can use your ACRE 

BUCKS for seminars, books, tapes, or 

all kinds of other stuff sponsored by 

ACRE throughout the year.  So, make 

the little extra effort and invite those 

people to the next ACRE meeting, 

collect those ACRE BUCKS and you 

too can tell  Ed that you’re going to the 

next event for FREE. 

VENDOR Pg VENDOR Pg 

1031 Corp 28 Liberty 11 

AMBIT Energy 19 Local Market Monitor 29 

ARK Basement Systems 20 Low Cost Heating & Air 20 

Adamek & AVID 14 M & M RE Holdings 28 

Beasley Plumbing 2 Marchese & Associates  18 

Bin There Dump That 20 Market Real Estate 37 

Budget Kitchen & Bath 28 
Martin D. Schwartz Tax & 
Accounting Service 

6 

Building Inspection                                
Professionals 

20 Molyneaux 14 

CCC Holdings 9 National Credit Systems 10 

CamaPlan 36 New Choice Home Deco 18 

Clearvue Technologies 32 
Pittsburgh’s Own Custom 
Lender 

24 

Don’s Appliances 18 PV Settlement Inc 20 

Donald J. Bennett—The Real 
Estate Don! 

14 RE360 5 

Dornish Law Offices, P.C 37 Rent Perfect 34 

Exchange Underwriters 6 Rent Perfect 35 

Father & Son Real Estate               
Services 

22 S&T Bank  28 

Fedele Insurance Services 13 Scolerie Law Group, P.C 12 

Fortune Group 26 Solar Financial Group 6 

Geico 2 
Stephen Hnat & Associates 
Pub. Adj. 

20 

Handyman Service 6 Sunrise Metal Sales 2 

Homevestors 18 Uniting Investors 23 

Investors Deal, LLC 13 Wilke & Associates, LLP 21 

JH&J Enterprises, LLC 9 Windows R Us 8 
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SUN MON TUE WED THU FRI SAT 

    1 2 3 

4 5 6 7 8 9 10 

11 12 13 14 15 16 17 

18 19 20 21 22 23 24 

25 26 27 28 29 30 31 

Monthly  
Meeting 

March 2018 April 2018 
SUN MON TUE WED THU FRI SAT 

1 2 3 4 5 6 7 

8 9 10 11 12 13 14 

15 16 17 18 19 20 21 

22 23 24 25 26 27 28 

29 30      

Ed Benz 
QB for the 
RE Investor 

Monthly  
Meeting 

March 2018 May 2018 
SUN MON TUE WED THU FRI SAT 

  1 2 3 4 5 

6 7 8 9 10 11 12 

13 14 15 16 17 18 19 

20 21 22 23 24 25 26 

27 28 29 30 31   

Monthly  
Meeting 

March 2018 

Carl Torres-Fair 
Housing 101 

Anthony Chara - 
Multi-Unit  
Investing 
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March 
 

•   This month join us for Eric Mockenhaupt: 
CASHFLOW Real Estate for NO Money 
Down! First Tuesday, March 6th, 2018, 
5:30 PM—7:00 PM 

 
 
 
Workshops: 
 

•   Ed Benz Master Class – QuickBooks for 
the Real Estate Investor! Saturday, March 
10th, 8:00 AM – 4:00 PM.  See Page 33 for 
details! 

 
DETAILS Inside! 

An Association for Landlords & Real Estate 
Investors in the Metro-Pittsburgh Area 

Monthly Meetings the First Tuesday 
PITTSBURGH GREENTREE                     

DOUBLETREE 
 

7:00 - 10:00 PM         1-888-4 ACRE 40 

Voice Mail    412-431-0180  
Internet:             www.acrepgh.com 

Officers 
President                Josh Adamek 
Vice President        Sharon Harkins 
Secretary                 Brad Dornish 
Treasurer                   Steve Powanda 
Committee Chairman 
Executive Director Ed Benz 
Board of Directors Nancy Worst 
Board of Directors Leslie Smith 
Board of Directors Taylor Takacs 
Board of Directors Don Bennett 
Resource Contacts 
Internet Web Page     Steve Powanda 
Vendors    Ed Benz 
Newsletter   Taylor Takacs 
 

ADMISSION 
Current Members: Free w/ paid membership 
General Public:  $25.00 per person                           
                           (first meeting free) 

First Class 
U.S. Postage 

PAID 
Pittsburgh, PA 

Permit No. 3727 

The Real Estate Investor 

ACRE of Pittsburgh, Inc. 
P.O. Box 98070 
Pittsburgh, PA  15227 

See You at the Next Meeting,  
FIRST Tuesday, March 6th 

Address Service Requested 


